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Forward-Looking Statement

Certain statements made in writing or orally by representatives of the 

Company at this meeting may constitute ñforward-looking statementsò within 

the meaning of the Private Securities Litigation Reform Act of 1995.  Although 

the Company makes such statements based on assumptions which it believes 

to be reasonable, there can be no assurance that actual results will not differ 

materially from the Companyôs expectations. Please refer to the Companyôs 

2007 Annual Report and to the Companyôs periodic reports filed with the 

Securities and Exchange Commission under the Securities Exchange Act of 

1934, as amended, for the identification of certain important factors which 

could cause the Companyôs results to differ from any results which might be 

projected, forecasted or estimated in any such forward-looking statements.
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Agenda

Å Glatfelter Overview

Å Business Unit Review

Å Financial Review

Å Summary
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Glatfelter Company Snapshot

Two Business Units: Composite Fibers
Specialty Papers         

Net Sales: ~$1.1 billion 

Key Product Offerings: Papers for tea bags, coffee 
filters, trade book publishing, 
carbonless products, 
specialized envelopes, 
postage stamps, overlay 
papers, and digital imaging 
applications 

Production Capacity: ~790k short tons per annum

Production Facilities: Eight production facilities 
located in the U.S., Europe                                                                              
and the Philippines

Timberlands Owned / Managed: ~37,000 acres located in 
Pennsylvania, 
Delaware and Virginia

Employees Worldwide: ~3,800

30%

70%

GLT Composite Fibers                     

$346

GLT Specialty Papers                 

$802

($ in millions)

2007 Segment Breakdown

Total Sales:  $1.1 Billion

Our Vision is to become the global supplier of choice in                                          

Specialty Papers and Engineered Products.
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Focus
Focused on specialty, high-value niche markets where we can gain 

and maintain leading positions

Innovation Leading new product development (NPD) platform 

Financial 

Strength

Higher EBITDA margins than commodity products

Track record of improving financial performance

Scale and 

Reach
Global manufacturing and distribution capabilities 

Long-standing relationships with blue chip customers = defensible 

market positions and increased pricing stability
Customer 

Intimacy

Track Record 36% return to shareholders over past four years

Our unique position as paper specialists sets Glatfelter apart in the products we make, 
the markets we serve, and the value we deliver.

GLT ïUniquely Positioned
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Glatfelterôs Core Competency

Our business model is built around deep customer knowledge and supported by speed, 

flexibility, innovation, and solid operational performance.

Operational

Excellence

Innovation
Customer 

Intimacy

Products Service

Price


